
If you think we’ve
made long-term 
care insurance less
complicated,
imagine how your
clients will feel.
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INTRODUCING A LONG-TERM CARE INSURANCE PLAN THAT’S EASY TO

UNDERSTAND, EASY TO SELL AND EASY TO UPGRADE. MetLife’s new long-term
care insurance plan features a simple, at most, three-step process to help clients
choose the right coverage for their needs. What’s more, a first-of-its-kind
upgrade option gives clients opportunities to increase their coverage over time.
So you have more opportunities to keep in touch. Contact your MetLife LTC
Regional Sales Vice President at 888-776-3882 to see how MetLife LTC LifeStage
AdvantageSM can benefit your customers and your business with solutions for
every stage of your client’s life.SM
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For the if in life
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